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Donald F. Vendetti, Jr., known to most as “Donny,” has been a proud NAIFA member 
since 1997 and currently serves clients from his office in South Dennis, Massachu-

setts, as part of Baystate Financial. Over nearly three decades in the financial services industry, Donny has built a 
career rooted in trust, education, and a genuine desire to help people achieve financial security and peace of mind.
	 Donny’s path into the industry was shaped early on by strong mentorship. He was introduced to the profes-
sion by his uncle, Tom Cataldo, who has spent decades in the business and owned a highly successful practice. 
Donny also credits Dave Porter, longtime Managing Partner of Baystate Financial, for hiring him early in his 
career and for the confidence, leadership, and mentorship that helped shape his professional journey.
	 From the beginning, Donny was drawn to the opportunity to build his own business—one that offered flexibil-
ity and independence while allowing him to make a meaningful difference in people’s lives. That combination of 
entrepreneurship and service continues to define his work today.
	 What Donny enjoys most about his career is working closely with clients and developing long-term relation-
ships built on trust. Helping individuals, families and businesses achieve financial goals, protect their income and 
assets, and plan for the future is what motivates him each day. One of the most rewarding aspects of his work has 
been the opportunity to now work with his clients’ children, helping a new generation plan for their futures.
	 Over time, Donny’s practice has evolved from being primarily transaction-oriented to a comprehensive 
financial planning approach. Today, he works holistically with clients through all phases of the financial planning 
process, guiding them toward long-term financial stability and confidence.
	 Donny joined NAIFA shortly after entering the industry, recognizing the value of being part of a professional 
organization that provides continuing education, industry updates, advocacy, and resources that ultimately benefit 
both advisors and clients. He believes NAIFA’s political advocacy is essential to protecting the industry and preserv-
ing access to the financial products and compensation structures that allow advisors to serve clients effectively.
	 For Donny, NAIFA plays an important role in supporting advisors, advocating for clients, and strengthening the 
profession as a whole. He values the organization’s commitment to protecting the business environment in which 
advisors operate while providing tools and knowledge that help them better serve their clients and consumers.
	 When asked who he would recommend this career to, Donny points to individuals who are driven, entrepre-
neurial, and passionate about helping others—those willing to work hard, continuously learn, and always act in 
their clients’ best interests. He similarly recommends NAIFA to advisors looking to grow and protect their busi-
ness through education, advocacy, and industry engagement.
	 At the heart of Donny’s approach is a simple philosophy: listen carefully, educate clients, and always put their 
best interests first. He prides himself on treating clients the way he would want to be treated and deeply appre-
ciates the trust they have placed in him over the past 29 years. He is also grateful for his longtime Assistant and 
Client Relationship Manager, Susan Bierig, who has been with him for 15 years and plays an integral role in serv-
ing his clients.  Above all, Donny credits his four sons, Cameron, Craig, Christian and Corey, as daily inspiration to 
be the best version of himself-both personally and professionally.
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